Welcome
to the

Team
Our Mission
To supply and support a network of independent
Representatives and Distributors to provide wholesome,
positive and spiritually nourishing products to help families
build a firm foundation for their homes.
Our Vision
To work with a team to match books with people’s needs,
spreading the gospel with Christ-centered books
through creative marketing strategies including
home exhibits, churches, friends and neighbors, schools, and more.

The Basics
What does a Representative need to know?
• You receive 30% discount off most items.
• An annual Product Volume (PV) of $500
required to maintain rep status.
• A bonus is awarded for monthly purchases:
PV over $500 = $25. bonus
PV over $1000 = $100.
PV over $1500 = $200.

What does a Distributor need to know?
• To qualify, purchase $3000 PV at Rep level
within 60 days or submit $3000 pre-payment
to purchase at distributor prices immediately.
• You receive a basic discount of 40%. When
you buy 4 or more of a title on the same order,
you get a 45% discount on that title. Case lot
discount is 50%. Some exceptions apply.
• An annual personal PV of $3000 is required
to maintain distributor status. (If your PV is
less than this, you will revert to Rep status.)
• You will earn commissions on the monthly
PV of your entire team (less commissions paid
to other team members).
PV over $1500 = 2% • PV over $3000 = 4%
PV over $6000 = 6% • PV over $12000 = 8%

Before You Begin

The recommended items you need as you get started are:
Catalogues
You’ll need one catalogue on hand for people to browse at any
public event. It’s a good idea to have a few more on hand to give
to people without internet access or for browsing at book parties.
These are available to order on the distributor order form.
Flyers
Throughout the year, there are several flyers published
with new releases and seasonal products. You will receive
one in the mail and more are available to order or can be
printed from the website.
•
Little “Cheeper” – discount books
•
Get Reading – books for children and teens
(Fall and Spring)
•
Seasonal flyers – Easter, Christmas
•
Good News – new products (Spring and Summer)
•
Everyday Boxed Cards – (Fall and Spring)
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Catalogue

Inside features:
• New ﬁction from your fave authors
• Author Spotlight: Wilma Derksen
• Start a new hobby: Bible Journaling
• Mommy & Me Coloring Together
• Have a Family Movie Night
• Recipe for Yummy Tex-Mex Chowder
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Distributor Order Form (DOF)
Once a year, you will receive a DOF which is a comprehensive list of all the books listed
in the catalogue and a lot of the books in the discount section (from previous catalogues).
Throughout the year, you will be sent updates with the new products listed in new flyers.
Invoices
It is necessary to keep a record of your sales for reference and tax purposes. There are a few
options for invoice papers:
•
Purchase Living Books retail sales slips from the DOF
•
Buy an invoice book from your local department or office store
•
Design and print your own
Books
It is a good idea to have books in stock for customers to browse and purchase. Books should
be purchased based on the type of customers you have and the way you will pursue sales.

Getting Started
Who are your customers?
Choosing a customer base helps narrow down what books you want to have in stock and
where you want to sell books. Do you want to connect with women or men, children or
seniors, individuals or churches?
What books should you stock?
The number of books you keep in stock will depend on your budget and avenue of sales. If
you only plan on doing book parties and direct sales, you may not need to have very many
books in stock. If you are mainly doing events like trade shows and conferences, you’ll probably need a variety of books to show your customers.
The type of books you stock will depend mostly on where you will be. Schools and daycares
will want to see children’s books. Senior’s homes may want to see boxed cards. Churches
will want to see what Bibles are available.
Note: Our goal is not to stock all Christian books but to provide a selection for all needs and
ages. We may not carry a specific book but we will have something on the same topic. Please
contact the order desk if you need help locating a book.
Where and when will you sell books?
There are many ways you can sell books:
-Host an open house
-Invite friends to host book parties
-Set up a table at local events (trade show, church event, conferences, retreats)
-Plan a book fair at a school
-Set up a book rack in a store
-Supply books for libraries, churches, and schools
-Sell books to your family, friends, and neighbours
Why are you selling books?
Take time to consider your purpose as a Living Books representative. Is your goal to increase
your income? Do you want to bring the gospel to your community? Are you trying to encourage people who are down? Defining your purpose will keep you motivated and moving in
the direction you want to go. Set goals! Pray! Have fun!
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Frequently Asked Questions

How can I order books?

Books can be ordered by…
-phone: (306) 997-2226
-fax: (306) 997-2032
-email: livingbooks@sasktel.net
How do I know if books are in stock?
The catalogue is colour-coded to show the month that books should be in stock. When
you order from the current catalogue, books are almost sure to be in stock. Feel free to ask
about products from older flyers and catalogues but be prepared for the chance they will be
out of stock. If you need to know about product availability immediately, a quick call to the
warehouse will answer your question.
How can I advertise?
Word-of-mouth and being present at community events are often the best forms of advertising. Other options are posting flyers, publishing it in the local paper, creating a Facebook
page, or designing a website. You can give catalogues to churches or schools and hand out
business cards to customers.
What costs are there for me?
You will be charged shipping for your book orders, PST on non-book products, and GST on
all products. Depending on your location, you may need a city business license. Don’t forget
to file your income on your annual tax return!
How do I hold a book party?
First, you need a host. A friend may request that you come to their home to share Living Books
with their friends. The host is responsible for inviting the guests. Second, you need to plan
your party. Online Facebook party or an in-home party? Casual party where customers come
to browse the books and catalogue? Formal party with introduction Living Books, have a game
or activity, and share some bestsellers? It is always a great idea to have coffee and snacks!
What are the host rewards?
-50% off one product of her choice from the catalogue
-10% of the total sales in free product
-$10 gift certificate to be used at any new party booked

We’re Here to Help!
Please contact us with any other questions!

Join our Facebook Group!

• Owners: Martin & Janice Whitbread
martin.whitbread@sasktel.net
janicelbi@sasktel.net
• Order Desk: Marlene Derbawka
livingbooks@sasktel.net
• Accounting: Karen Buckingham, Kim Driedger
lbiaccounting@sasktel.net
• Marketing: Vangie Rhode
vangie@sasktel.net

We have a Facebook group for Reps, where
you can connect with each other, share your
ideas & tips, encouraging stories, upcoming
event leads, and whatever else may be on
your heart! It’s a “closed” group, so posts
are not visible to the public.
Just search “Living Books Team,” or contact
us and we’ll get you added to the group.

